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NEW CHANNEL OF DISTRIBUTION

Affordability

1

Value to Business Common Pushers

2 3



* Premium must be within Php50 ($1)

Benefit Minimum

Cover

Accidental Death, 

Disablement and/or 

Dismemberment

P20,000

($400)

Murder and 

Unprovoked Assault

P5,000

($100)

Fire Cash Assistance
P5,000

($100)

4-month Premium
Php25

($0.5)

* Based on the study conducted by CLIS on their clients

Conversion :
$1 =  Php50

July 2015  to June 2016

18,657,420
No. of enrollments

Affordability



Pawning

Remittance

Financing

Interrelated array of products 

Value to Business



Pawning, 
Money 
Transfer

Micro-
insurance

Common Pushers



Affordability

Premiums  paid 

together with the 

motorcycle amortization

P 110 monthly

($2)

RIDER

($200)

($1,000)

($100)

($60)



No. of Branches No. of Enrollments

Pilot
(6 months 2015-
2016)

17 2,034

Nationwide 
Gradual Roll-out
(6 months 2015-
2016)

520 53,862

Projection
(2017)

520 174,720



• Additional income stream from repairs

• After Sales Service

• Reduced number of repossessed units

Value to Business



Core businesses (Sale of 
Motorcycles) and Microinsurance
are being pushed by the same front 
liners/ branches

Frontliners have targets as part of 
their KRA

Common Pushers



MAIN TAKEAWAYS

COMMON 
PUSHERS

AFFORDABILITY

VALUE TO 
BUSINESS



THANK YOU


