
Introducing gig workers into insurance to solve 
the distribution problem and to transform 
insurance into a financial inclusion tool.

hi! we’re
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current market: Mexico
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There is a huge opportunity in penetrating the 80% of the market without insurance. Up to USD 59 MM of untapped market.
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In a country with 127 millions citizens…. 

Only 9.5% insured, 115 million 
citizens without 

health insurance

Only 16% insured, 23 million 
households without 
health insurance

Only 31% insured, 26 million 
cars circulating without 

health insurance

Only 5% insured, 4.7 
million SME without 
health insurance
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the problem

Low penetration.

consumption barriers industry’s reality
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V

the solution

technology new distribution model
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High growth possibilities via technology and a new 
distribution model: Kinsurers.

Kinsurers act as amplifiers, creating awareness & 
increasing adoption of insurance products in Latam.
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Kinsurer target profile

5.mx

We empower citizens in Mexico to generate extra income and to achieve 
financial and labor inclusion.

We know there is not only one México; but three:

People that have 
17%

People that have less 
42%

People that don’t have 
41%

AB: 6%, C+ 11%. 

Top 10% income 23X vs avg. 

Head of HH has at least 
College Studies. 

~90% Internet connection 
@Home. 

80% at least 1 car @Home

C 13%, C- 14%, D+ 15%. 
Head of HH at least 
elementary education. 
From 70% to 20% have 
Internet Connection @Home. 
Most of the HH spending goes 
to food, transport & 
communication.

D- 30%, E 11%.

Avg. monthly income: usd$32.

Some Head of HH have 
elementary school. 

4% of HHs have internet 
@Home. 

Between 46-52% of HH 
spending goes to food. 

Within this group, we aim to reach millennials (44% of México´s Population), the largest section of 
consumers with purchasing power for the next few decades. Older millennials are approaching their peak 

earning years, starting families, buying homes and making more complex purchasing decisions.
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scalable platform
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Simple registration Easy onboarding Effortless product 
Sharing

Transparent earnings 
Tracking

Backend Support

Fairness comparison & Key Features

Payment, Policy Issuance, Claim 
Support, Renewals

Instant quotation
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gig worker competitive benefits
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insurtechdirect salesdeliveryriders

Average Ticket 

Number of Tickets 

Monthly Income After Expenses 

Recurring Income 

Payment Frequency 

Personal Risk 

Initial Inversion 

Professional Development 

USD 5 

120 

USD 250 

NO 

DAILY/WEEKLY 

HIGH 

YES 

NO 

USD 20 

112 

USD 200 

NO 

WEEKLY 

HIGH 

NO 

NO

USD 300 

8 

USD 100 

NO 

WEEKLY 

HIGH 

YES 

NO

USD  450 

10 

USD  350 

YES 

WEEKLY 

LOW 

NO 

YES 

Recurrent income without investment.



thanks!




